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Abstract
The objectives of this research were to 1) Study the data, goals, components, processes,
and relevant factors in content marketing for service businesses of small and medium-sized

enterprises (SMEs), 2) Develop a content marketing model for service businesses of SMEs, and
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3) Evaluate the effectiveness of the content marketing model for service businesses of SMEs.
The research employed a research and development approach. The first group of key informants
consisted of 15 SMEs entrepreneurs and marketing professionals from the service sector. The
second group comprised 20 target consumers who participated in in-depth interviews. Purposive
sampling was used for selection. The research results were used to develop a content marketing
model for SMEs service businesses. The draft model was evaluated by experts and implemented
in three pilot businesses, including accommodation and law office businesses. It was then
applied to three additional businesses. A water park, a fitness center, and a restaurant to assess
its effectiveness. The findings revealed that entrepreneurs primarily aimed to create content for
sales purposes. Common issues included lack of ideas, lack of understanding in content
marketing, and problems with brand recognition among customers. Content factors influencing
customers' purchasing decisions included images and videos. Effective content types included
atmosphere depictions, actual service demonstrations, service introductions, reviews, and sales-
focused content. The evaluation of the content marketing model for SMEs service businesses
showed that entrepreneurs could work more easily and systematically. Target audience reach
increased by 34.62%, 14.64%, and 11.19% respectively, while engagement increased by 19.06%,
16.26%, and 21.95% respectively.
Keywords: Content Marketing Model, Content Marketing, Service Business, Small and Medium-
Sized Enterprises (SMEs)

UNUI
¢ a A A A | o o ' A a & | Y] ) a

wwasresuludeaiiiie doidutemnenisdndmuisniulalusgisuinaenadosiungingsy
vosuslnalulagduniealdludvaiiveluiinusedniu deyanisdrsamsldnuludvaiivisvesnulny
Tud 2566 wuin aulnedigldlo@eaiiie 72.8% vosduiudsyyins wagldna wie 2 vu. 44 wniivy
lwWeaiiifowaziivuilduiinindulunnd (Kemp, S., 2023) annnginssuvesuslaalulssinalng
aanavili Yeeamisnisledvaiiie nansidudadeddglunisadweanvielidugsiale was
B Ay v v a o a a & ' v
HuUsznaunsildanunsausudiladadudsdunisaniugsiaduegiwnn Tnsanzgusenouns
Fawmisvuianatswazuingey (SMEs) fedugsiangulugiidenudes wasddunuandslonid
AoudnandeiSeudisuiugussnaunisselng Jaduinunvesnliunsususaislnglugaainnssy
AliaudAglunsinisnainfdviavuknaniesuesulal Inslanzunannosuly@uaiiife Nia1muisa
Lsi'f’lﬁqmjmqﬂﬁwLﬁmmalé’asmﬂ*ﬁ’mmwLLazmmmLsﬁﬂﬁqgﬂﬁwﬁﬁmmﬁmmimwwLmzﬁmr;humimmm
AIviavULNanWasNIY 9

ag9lsfinugUassrrnani1sn g siave Usenaun1siaImiauuInnalauazvuIng o fie
7IiNWe mmi‘lumiﬁwmimmm TAgLERNIZAISAAINAINA rzg’:ﬂizﬂaumﬁa’mﬁﬁ]ﬁum@ﬂmaLLazﬂJmmEJ'EJ:u

aa v Y

fe11dvinwellaz AINAINITANIUNITAANNAYTan 8aNI103ANTIUIRA LY drulnguiavinweuay

o A

Uszaunsainisussgndaunisnainidvia tileduindeugsnawasasiauinnssunishdiatag 9 Ui

'
o w a

anAuAfivielng Jagdunanegsiadulianuddguingadu wifdidliausanevausinusenis

>

YDINAALALYINTAAIT



278
Journal of Social Science and Cultural e Vol.8 No.7 (July 2024)
b 0 (S

nalnmdnvesiuszneunisngusanann agl#35msSeusnsldanuunaniesusing q Mduditou
v93§{u3lan 1Wu Facebook Line Youtube usu widsddndigusznaunsuesiu waziioidutiady
dfveIn1sTnsRaInRaYa TuRe nsvhnseatndaiien (Content Marketing) Ailvanuddaly
mMeTedt a$ uardoansluangutimaneifioliussa Tngussasdvesgsia (@103 wivadvs, 2562)
FadunagnsnamarafiivszAnsnm Favaridfuszneunsanlngliannsadifs viodeudls
iesndedrdnluFesinugmenmanan mldde nuluimaideddlunsGoud Seilidunuade
Tenavesusznauntsnguilganinun damsiamiaudunseaniefiuusedni nwuay
Useansualinionirquistulunmsnavaussanudiosnisvesuslnagandvaund s uuaznelifn
seldaunsafianduesldszoren (euans WnSaey, 2563)

Q’?%’aﬁqﬁwﬂmwﬂumuﬁmﬁwmLﬂuiamsﬁa'ﬁ’aLﬁ@LLf’TﬁﬁUyWﬁ’Mdﬂ Taeldnszuaunisidouas
fian Wowaunsuuuumsmnaindaien Afuszneuns Jamiavuianasuazauingen aunsald
NulddeaenndesiuuTunnsvinmy denndesiuaufeinisveuslan uasiiludnissegennisvi
msnaaluowianldesnadity fiTesusuinsiuuumsaiadadenlungugmamnssuuinig s
Ju 1 1y 4 Yszanvesmsdangugnanvnssu Tnonqudsnarudunguiidymeuanuidost ues
Juslaasinfian 91nnssenuvesnsuduaiiiavisvuianatuazuingey wetdunuimisunis
fimunguuuumsnaalunguaaamnssudu q luonansely

TUILEIAYDINITIY

1. lefnundoya 1Wvmne ssduszneu nsvuumMsuazdadeiAsades lumshnisnaiaid
o d5UgsfauINsTeianiavIANAaLAT YA BY

2, LﬁaﬁwmgﬂLLuumwmm%wfam dm3U5IAIVINTVRNIANAVUIANA LA VWAL B

3. Lﬁa‘dizL:ﬁuﬂssﬁm%wagﬂqumimmm%qLﬁam dm3UgsNaUINsve i@ nnavUIANAUAY
TUINEDY

ad o a a o/
ALUUNTITIY
n53deil¥gULuuNsIdeuagiimun (Research and Development: R and D) Lil8491nn15338
wazaudunszuiunislunisyaduernnus AnwiAuaiiegelissuu Jyayamneiionmuiuas
MTIVFRUNEATUY N3ITN1TUazNTEUIUNT Weandunisvegeuluaninass Usulsmandue vse
a o a v & A o 1y ' 1 = ¢ v
nszvIunsiiuuvaeseulilanaidunuinels ethluldlumsiauinguau mhenuvsessdnislv
sy anEnnastu (1ls Wisadan, 2552) Faadelanmvuaduneukaznszuiunisnsidedu 4 svee
szaedl 1 Anw An1en esAUsEnauNInaIn@ailon dmsugsnausnisvediamiavuinngas
wagvwngen nsiivdeyalenmnin nedflideya (Key informant) 2 nquatsiu nquusn fe
AUsEnauMsgsAausnslulsenelne visyaansluesdnsgsianintdnsuinveulunisiininain
3INFININIAUIATT 973U 10 - 20 518 139IUNINTOLALBUMIANITNTITEITIRUAIN FagsRangy
aanalunquititymdvdanuieduiiign Tuyuuesweauilan (Grinnuduasiiamiavuinnas
uwarrungen, 2564) laedlvideya (Key informant) nguiiaes de {uslaamidunguidmunevessgsia
a - & A4 o oa & oA Y o s =~ N a
U315 NnedevsednaulageniuresdeaisanvesiUsenounis vuunannesuludeaiiie Facebook
LINE 38 Tiktok dunwald@sdindlvidoyandn 97u3u 10 - 20 518 3eauniveyadzdumduneuilidy
nmsiudeyaainguilan Inewiulundeyadiungfnssy uway Jadedeniniinisnaiafidmananis
andulaluniste TWn1sidendaee19auuuianzas (Purpose Sampling) nediinaust fis Aesdudivnede



279

Ui 8 atuil 7 (nsnoAN 2567)
i

NIAIHIAUANARNTUAL TUUTTTY
audn videliuinislagrhunistadulannnesnaadadeomiiguszneunisdearslusesmniladoaie
nsimunsugliteyadulunuuuimmansidodenunm esanmsimussuiangusegaalsl
mstvnelyaAulugsazsilfendonsinssiteya wazlimstvuindnsuiuluauliaunsallis
Qmﬁsﬁamﬂaﬁmﬁa (Onwuegbuzie, A. & Leech, N. L., 2007) mﬂ%’a;ﬂaﬁlﬁﬁmmémﬁaawaﬂ%ﬁi’ﬂmumju
fhetiitosnit uenaint fATeillinisite dsnunmisosdiiarernalunafununudeya
iieliledoyan1sidei dauninuazusmainefisdunismdoasyu Tneszeznailunisdunival
Uswana 20 - 40 wit (Usglwiant aaAuuust uasUsvands wauuyi, 2559) aill#38nsdunval an
Fuiin Sufindssauaunisdunval mntuideyauiinsesidenn (Content Analysis) TneldTusunsa
d11595U QDA miner-Qualitative Data Analysis lun1sdiuundunas swrdssduion wilei
mMeTgidaay deyaiioasuna

sveEil 2 ﬁmm’gmwumimmm‘%uﬁam dm3U5IAIVTNSVRIAMNIVUIANA AL VLAY B
ponuuugULUUMInaAdaion tnelideyaitinmedldun uosdusenoulunisdarh TnsTinsgvie
fumsfinmesdusznauiasesile Canvas 3 sUuun léuA 1) Business Model Canvas w3asileflldlunns
a$1a3Uuvugsia Aldsuanuiounagldiustrsunsvansluiaqiu 2) Content Strategy Canvas
winadlefililunistuunnagnsnsmainidaien waz 3) The Growth Marketing Canvas #ildiile
foguszasdninfulnvesgsialuiiagiu Fais 3 indesdiaduniosienfinnmAsidasiunsiamn
EULmeimmm%wfam dmsugshaiamansaasnsdon didumslinmziesduszney el
wundlumsvifeguuuunisvhnmanatads dungsuguuuunsaiadaien dmiugsiauinisves
TawAruianasuazanagen WeimunisgUuuunsmaadadenuda Sai e Ui
anumnzanlunsldau vnnsdunwalfidenguazinsinanddmi 3 inulaslduuuduntval
wuuiilaseains Aowdsznoulusng Teyanisldau mrumunzanvesesdusznoulaiosile Canvas
wazAuuztfisdy nsafrsuvudunvallidonilifinged uarSouSemniewanieiosdelild
sldAgadu kun1snsvasunuaInIngfsrmglunisasaaeunuiisssesien (Content
Validity) warld33nsduniuwala i ensiaaeunanud oslu (reliability) é’mmwaﬁsﬁ”ﬁm%wm%a
fnssnandifielildteyaluddvinis vl uiuimnsiuusesesuuunmainidaien 1o
anusonoUauesnufeIn1sfuilnaldinntu udinhisguuuunmaaddenuvaneddifugsia
nauthses evndeyalunsuuussluddudaly

sesil 3 mﬂ%’amgﬂLmeimmm%aLﬁuam dM13UgINIVINTVDIAUNIVUIANAUALIUIA
gou Tudunouiidumsdniunislisuuuunmsnaindaien funguiisesitmualy Tnedugsialu
AAIMIRLABIi $1uau 3 5378 el g3Retiin 2 53Ra uargsRlVUIMITUNgVIe 1 5579 g
foudufsznaunisfitunsdeou waelinamiduluioumesddnnudaasisiamirunanaiuazeun
gou (aan.) Inevhmaiudoyanou - nds Tudesanuein - fielumslfrustuuunmnainaidaien
sauluisnumnganvesesdusznauiaiesile Canvas lnsvinisiivdeyaneuldaru a1niui
Ausznaunsndnwinsldausuiudide uddwliunsldnudussezna 2 wew iufeyandenis
Taudnada twaildunuivusssuuuumaaaidaieomludnuae Canvas waruiuusedsnsldo
lUldnuaseiugsfiauinigdn 3 530a loun ﬁﬁﬁﬁ]ﬁ’mﬂj’l ganafiaiua wazgsiasuems (uszezia
3 euanidunisiiuteyalsz@nina lawn nisnfangudinune (Reach) waznisiidiusou
(Engagement) vaangquilnang



280
Journal of Social Science and Cultural .(3 Vol.8 No.7 (July 2024)
@lls

szusil 4 UizLﬁuUssﬁw‘ﬁmagUqumimmm%ﬂt,ﬁ}am dmiugsiausnsvedianvnaruianang
uazragen ndsnnslinusiuuunmaadadenuds §ideinavesteyauiisesiusyanang
Taeuseiliu madhfsndgutimang (Reach) uaznisildiusau (Engagement) vosngaidinang viarou
wazndsnsldsuuuunimmandaien tneldiedosfiouvutiuiin nioun1sduniuaidedngusznaunis
diellddoyanislieu Tuvssidiuenuen - delunslinusduuumsnandaien uazdeyaifisi
Tunsldau Tnglduuuduawalfiiunsasaaeuguanaingidervnglunismsadeuanandewes
e (Content Validity)

NaN15338
daufl 1 Feya ihwane asdUszney nssuiunsuazdatefiieates lunisvhnsnanadaion

dmfugsiauinmsvediawiavuanasuazuiagon ludutasuisdayaldan 2 @ ldun

1. dauvesiusznauns nud Tagusrasdlunsindemvesfusznoums andudes
yosmsvhluifiodesnsaiissens vieaduseldlitugsialaenss Snquszasdaiianrwala fagn
arwalavesdidlenmafugndesgsie dliteyaariismeviud omiferuunndng a¥sassd vu
fugruemineInsilgsiall nszuaumehmanandaienn videmehidemduiusgnaunisdanlg
wneumnelifudquandnlnglidasrlunisdnduls vieenaazyhdisaues Maildusyfussuunis
IANTVDILARLTIND

Umuazeuassavesfusznounsilululuiiamadiendu ldun nsualeides viaa
dlalumshmanaiadaden warnmsandesgné Bidasdumssidumsluguuuuildnan
danth viselal TnedfuRnveuvdnidamnuunndsiusenly

2. dawvasiuilnandutimang nssuaunislunsdondeliuinsl 2 suuuy fo gnénls
Sufdayaunou udTshiiunisdumdeyaiiiovhnisde way gnéndarudesnislunisdonieliuins
udFssdumsdundeya Jadadommenisnanaiidasenisindulalunmste wismudnuuzves
doaedl 2 sUuuLndn 1Hud N uar amedeulm esnidemdnvazdinaniauautifiaonados
fumginssuvesgndn desensueafiusazannsansedumiuaulaldieniniomdu 4 wu demnu
videidns 1Jusu nw waznmiedeulmdildsunsnevaussifazduludnuugiiannodearsliiuds
AMTIWVBIGIAD an1uil ViIeUIn15aTe anusaairsanenliiugnAnle

‘lJiuLﬂVl“U@\‘]L‘LlEJ‘VT’W]lINaG]EJﬂ’ﬁﬁl@ﬂuiﬁ]%@%@ﬂaﬂﬁ"lﬁiﬂf\miﬂ’]i loiurd doyilianadann
TN FeUIN1593ev093Na ovuugiiinisuinig emdnuarn1siia Wemitiunisne 91
mafudeyaannsnasuldindemiiinasenisinaulavesgndid uegrenn asudeomilaiiena
dasuliitugnd famanssuazynedon uenantuazfiunisuideyaiidanu Aansansedulviinns
anaulalaiguniv

daufl 2 Waunsuuuunsemadailenn dufussinuinisvediamisruianalsassungen

mMemursULUUnsnaIadaion 1doyaideludiuvesasdusznouddniigussnounisld uas
aonndosfuesdUsznaundedaded fuadenisinduled svosfuilan S1uuneenuiudaianan
WisuiisuivesAUsznouvanaiesile Canvas ilfauuaziduisensuluiagiu thesiuszneues
\3nsilarts 3 laun 1) Business Model Canvas 2) Content Strategy Canvas a2 3) The Growth
Marketing Canvas uiUSsuLfisuduluguuuuveanisn saduderunussduszneuddgyilaain
ASTUIUMTITE MaliteTiasnunesAUseneuddy fimsezdhunldluedediolnl dufie Content



281
NIATHIANAIANS LAY TAUTTTH U1 8 adui 7 (nsng1AN 2567)

Marketing Canvas 13 aaflefildmuunsuuuulisunsinmssaadaden dmsugsfauinisves
FA1NVUIANA LA VUINLY DI

ﬁgﬂﬁlﬂmmwé’nmaamaﬁwmgﬂqumw‘hmwmm%qLﬁyamimsjmsﬁ’mmui’misﬂugmwu
voueisile Canvas fenan Sithmnefagyilvuszneunisanansadiiiunisvmanaindaionuu
Twdvaiiiislngldfosdusenaudiddy Fsndulumsyinismandailon wazazdesaenadasiuniny
maqms aonpasaiuauaule vsesinseuInnsnsAndularesgnanquidvangle amqmuiﬂﬁsm
Faz mmmmuﬂiuammwiwﬂUmsmmsmmmaqmUiuﬂaumﬂmamwmw Fsaunsaiian
Wsuisufurnesdusynaulngldmsisldaasolud

a519dl 1 ansalSeudisussdusenevvenaiasile Canvas fudofumny

The Business The Content The Growth YaAunwuaIAUsENBU

Model Canvas Strategy Marketing ﬁﬂﬁ'wuﬁ'lﬁmﬂmﬁ{fﬂ
%0 Canvas Canvas
1. ngudmang o
2. ARUAN
3. DI
4. MyaseANuduRuSAU
anm
5. Msasesele
6. SEUAINTIUNAN
7. MITEYNINYININSN
8. NIILYIUGANT
9. laseasnenumnu
10. LusUA / DNA [ [ [
WA 9
11. AATIREBU o
12. sudn / msasde L L
13. M3 muaguLuy o

(Format)
14. $upou / Fnsview ® o o
/ M3IANT

15. gdnladmde / o
Fieades / (FuRnvey

16. Whvane / Inguszasd o
17. 9p17 o
18. nMsasansiui

19. MIATNITUBNGD

20. Nsaslszaunisal

Qﬂﬁ’] ( Customer
Journey)
21. mMsUsziiiung




282
Journal of Social Science and Cultural Vol.8 No.7 (July 2024)
y, @&

PnmsalTeufisvssduseneudfyvenaiadle Canvas Treuiithesusznevtenaiasile
Canvas e 3 \p304ile 16 The Business Model Canvas (BMC) The Content Strategy Canvas L@y
The Growth Marketing Canvas wnd3suifisududodunuiilaainnszuiunisise deasiiulen
padUsznauddiiinislirudfussrinutanaosdiofisuiussdusznauldintn mefidedaian
Juasdusznoulifunsimunaiowdio Canvas niiflelilunsimunguuuunmsinissaadaden
dmiugsfavimsvesiamiaruinanatuazvuingon NflesdusznounzauLazannndasiuaiy
Fesnsvesnguiiming deesusznouddniimsihluldnesesiamnguuuy ldud 1) nguidmane 2)
AR v3on13aienmAn 3) a9 4) kusus 5) MariruasULUY 6) Suneu FEnsvhaiu uiens
3an13 7) Wiy vieinguszasd 8) ynvne Lﬁaﬁﬂmﬂ’wmiwgﬂqumimmm%qLﬁamué’nﬂé’iw
EULLUUﬂﬁmaW@L%QLﬁJaMW dmiugsiauinsvesiamisruinnatsuarngon Wen Uz
Uspifiunndidsmauasinunandisu 2 afud §feisindunsuiuusdmi ditlgmilgshangu
thsesruny mufuussluseazBoaiiuda oud 1) nguidimune Yszneulusonguidivane was
ANFBINITegUasIAveIngulving 2) auan Uszneulumenmai 9au1e (Unique selling point)
way TaAundnuesans (Key message) 3) wusud Uszneulusne Bessiveuusud dydnuaiveduy
sud uarensuaiTaUTUA 4) n13dnms Ysznauludae desmenisioans matmuagUuuuiilen uas
mnudlunsieans 5) quszasd Usznoulufe msairsgadn uaznisue Tasansnsafmuaguiuy
Tvalldl festoludl

UNIQUE CONTENT CONTENT
TARGET SEGMENT SELLING POINT OBJECTIVE MANAGEMENT
TARGET SEGMENT GAIN / PAIN POINT VALUE VALUE CONTENT CHANEL

FORMAT
FREQUENCY

BRAND MOOCD & TONE

BRAND S5YMBOL UNIQUE SELLING POINT | SALE CONTENT CHANEL
FORMAT
FREQUENCY

KEY MESSAGE

BRAND

A 1 Content Marketing Canvas (CMC)

PINNTFUIUMTITewazALT (R&D) a1u15aWmun Content Marketing Canvas (CMC) wievdu
m’%‘laaﬁaﬁliﬁ?ﬂ’wmﬂizmumiﬁwmsmamlfz'?qLﬁyaméuaqqﬁﬁmumﬂaml,amuma'au (SMEs) U
wnannesuly@eailine I};:Ui%ﬂEJUﬂ’]iﬁ/i%@ﬁﬂﬂ’?i@ﬁ’]ﬂﬁ’m’1iﬂiﬁﬂ%@ﬂﬁ@ﬁﬁﬂﬁ??ﬁiﬂﬂﬁﬁLﬂiﬁzﬁ @519
LLazﬁwmmsv‘f’lmﬁmamlf’?mLﬁamﬁuaqqiﬁﬂé’asmLfluszuu Tnewp3asile Content Marketing Canvas



283
%ﬁbﬁ%g

NIATHIANAIANS LAY TAUTTTH il 8 atuil 7 (nsngnem 2567)

I o a dy A o = = 3 o W aa 1 U a Y oa
zilunuamslumsimseandaiiena alladsesdusenaudAyninasanisdndulavesiuilan
sulUfsaenadoeiuingUsvadd LazlusuAredgINa WA tdun1TnINNTEUIUNITHAT Janunsaly
nsnanadaiien Wunagnsdrdgiiaunsaasimadnsliiugsiale

99AUTENBUTDY Content Marketing Canvas (CMC) @uisawuseanidu 5 dauwan laun 1)

s A a % o | Y = ! =1 I3 ° ]
asrUsenouiieItasiunquulvaunendn (Target Segment) Fsludruilagidunisimuangudimuneg
VANVBITING WaENTIATIENANUADINTT vIeaUassavaangulvnetiy Mruneanuegdaauy 2)
29AUTENOUTAY TN ULUTUA (Brand) 1UNISANUAEBITIIUDILUTUR SUSNWAITBILUTUR KATNS
° ¢ ¢ ¢ A a 9] Y a ! . . . &
MVUAITUAIvEMUTUA 3) BaRUsENaUTINEITRIIUTAYIBRNIEALANATY (Unique Selling Point) tTu
nsimun wazsvyaueiteulinungulmune nsdnuageveaneidanu waglamnuvdnves
15 (Key message) 4) a3AUsenauineItoanuingusvasAnisvinaaumus (Content Objective)
wladuinguszasd 2 d1u ldun Tnguszasdii onsasenuAiwazingUszasAti on1svieg 5)
29AUTENIUNALIT8IAUNTIANSIIIABUMUG (Content Management) laln 499n19n1sd0ans A3
MvuagUuuuilon wazaudlunisdeans

daud 3 UseiluUsedAnsrasliuunmssmaldailon dmiugsiauinisvesdamiavuianany
LAZYUINL DY
Tuduvesnsusadiudseaninanisldguuuunmnainidaiiont dmsugsiauinsvesianig
v = v 1

YIANAKATIUIRgeaN InMsTuiindeyaney - naansly wudr manfisngudmany (Reach) Tu

(%

YBINNADATUANVOITINANUTY 19 3 53509 Laun §5Aaul g3nalnua uazgsnadiue nis lay

4

LT 36.62% 14.64% uay 11.19% Audnsu wasnnsiiaiusau (Engagement) Suamfcjmﬂmmaéfaﬁa
Lﬂuﬁﬁ?’a’@ﬁﬁmﬂwﬁu 19.06% 16.26% waz 21.95 % mud1su wonaniuannsduawalidedn wuin
fusgneunsanansavhanildiiedu Tasanunsold Content Marketing Canvas (CMC) mauglufunisang
wuMsTMIRanBaiiemsedund ssesaieu InsansafmuaUssinnveademldmannnane
LLazmﬁquizmﬁmﬂﬁa%u annsavhulfifussuutu sulufinsenesaeunthauiiannsaile
agadugusssy

afUseNa

NNANTTITY ﬂﬁﬁwmgmwumimmm%wfam AMTUgINIVINTVIMUAWUIANANUAL
vagen wulssiuAsatunsvhmaadaiomihinaula el

1. lumsvhmssaiaidadeifimudesnislidunagnsvdnvesgsia lunisadausslenilugiy
nsmanaliineziuBeweinsairauusud Weusslevilunsadamssuy asqaliiungutmmne
yionsadrsenviefifiunndy mimmm%w‘famiuqﬂﬁ%ﬁ’aLﬂuﬁ'mﬁﬁﬂmimm@mﬂﬁmmﬁwéﬁ’zy
desniduedesilomamsaaeiiannsarsganimaulaanguilaaldidusgisnn Gaiud daazes
wavAnz, 2564) Suduetadeiiasdeadilassduszneuiidfy Muludanssuiunsidussuvanunse
vl Beusznaumsaedoddimnuddyisludiuresnismeuaussmiudiosmvendguimane uas
Uiunvesgshaniedusznouns widsiingnistwuanagns Ganmstmuanagrsmanaiaidaiennd
7 feidunisinmsnaeldeaiiifiefianusaaiisdysnadaun suludsmnuassninfsegndle thin
dnmsdndulalumadendudiviouinisvesgsiavissserdunarsverenn aonndastunuidoves A3
dnwal Aalan uazviudu Saazadu fdnwiunumnsnaindedenueeulat wagUszaunisalng



284
~e{ts

duAndanasianUANALUATIAUAIHIUAIUNTUYDIANALALAMAINTIFUAT WU NMSRAInFedIRY

Journal of Social Science and Cultural Vol.8 No.7 (July 2024)

ooulaiidvinailsuindemnuyniuresgndt uenaniuszaunisaluusuniidninadsuinden
ynfuYeIgnAIazAuA LU TUAAUATRBTIANLNNTUYBIgNAN LATAMAULUTUATIBVE A UINFDAIY
Snilunsiaudsneie (Rsdnwal Aelan uazwuiu shavadve, 2567) aziruldinuenannsysasig
poavtluszzduuda fuszneunmamsiiliiansainenme wagnsaiauusudifiosslovilussey
g11v8dg3NAAIUGLUMY

2. asAvsznavlummhmanaadaden fodudedidgifussneumsossidudesiosinm
Tiiusgavnm Faau uwarasulunndd Ssazannsoldeulumehmanaaldludegn uenandudle
Iesdusznavlunmnnaudrsnduiiazdesaseazidonidedn Mausudususssy lidazduunuse
Fand Medeufianunsaimusssvveation uwarsUuuuiiaenadesiutesmnanmsdears wu nisld
sunm Wamedeuln sulufnnuiivomafinariasiesdomaionidu q dudu aenndot
uAfeves a1Ing nevuaAns fviinisAnusuuuunisiinisemadadevvearsdnunuimaadly g
wui nstiaueideniis 3 desndliiasnusviedernuniian sesasn Idun amuaznwnsiin
warirlonudiuvaiiniesdioUssinnairsufduius wud fmshanlivdes fign fednisduduns
fanadunisnsiaaeuiaguuuunisinsnainyesgsiala gsnndefigusznaunisaiunsaian
Uszgndldliimnzaniugsisveswmauedls Tasenmazidonfihiidusuuuulugnamnssuifeadu ield
LUuLmeNLimuﬂawavﬂiwimmmqmimsﬂqummamLszml,uamsuawimmmaﬂm (@303
wavdvs, 2562) Fanmuaziilevimunya avmmsamauaummquwa‘hLLavaﬁNmmmau’LaLm
Austaals (ug1es Fsmeds uazan, 2563) mil,wuﬂsuawﬁmwlumsmmsmmm&muammsﬂ 7l
muqmaqmjimauamqmmmamamimaﬂﬂ,%mﬂqmLﬂmma sadamanaununuiidaeu filudes
msvhmasaadailon nadenlide uaznisinmsiiaonadestutiuniidludmuosiusznauns uas
naulmng anansoadsUsyAvdualiiugsildesnadususss Tnesdnddivhaldussdiy Tiun
nsdhdsnguitimng msiidausis sauludsseaveils 1us

29ARNSIn

UNIQUE CONTENT CONTENT
TARGET SEGMENT SELLING POINT OBJECTIVE MANAGEMENT

TARGET SEGMENT

GAIN / PAIN POINT

(0

s =

ALUE CONTENT M| fEHANEL

FORMAT

FREQUENCY

BRAND SYMBOL NIQUE SELLING POINT il SALE CONTENT HANEL
ORMAT

REQUENCY

@

EY MESSAGE

BRAND

td' (3 5 o 7 o a dy
AN 2 29AUIENDUYN 5 @NUTUNITNNNTAAINLYLUBIN



285
NIATHIANAIANS LAY TAUTTTH ) U1 8 aduf 7 (n3ng1A 2567)

LS

w304l Content Marketing Canvas (CMC) Huip3asilefiiussandnalunisinisnainids
dlevn fosdusznau @il 1) ndantiwanendn (Target Segment) gsfivaedasimunanguidinuied
Fau Tnelfidunguidmnendniidesnsasdeans vievnsmamdademsunguidinanedong
nsrurunsilgaianed sl i fieedosmuangudmanefidany lidnedunsiinseidnenin
Aengidauvesngindiving suluiimsiieneidiudu q Mfeadesmadonundunguidivng
Wan 2) wusus (Brand) ﬂ'auﬁQ’ﬂizﬂaumiaz@i’ﬁLﬁumiﬁﬁmimamL%aLﬁJamifu msfazdnngimun
yiFerimuLuTuivesgsialifuogiudvinduegnsdaau Weldnmsinisnanadivssansnmgan 3)
ELanIzfiunnsing (Unique Selling Point) Saduialadidyasmsvhmanaiadaiomildosnis
Usgdndnage 4) TnguszasdAn1sinmaumus (Content Objective) lnafilsfispauinud 2 Ussiavvian
Lo AouwuAliuAuAT (Value Content) wazABNUALILNITYIY (Sale Content) 5) N153ANTSYIABY
must (Content Management) Inggsfaagdasideiasoaddgy ldun ¥89m1a (Chanel) ULy
(Format) uaz Anudlunsidmeunud (Frequency)

ajUuazdaiauanue

nmAfemsiasULuunsmaadailenn gusenoumsiidhmnenisiidoniiiesenune
yihfindnazduiildsuneumneg vievesgsie Jywmiinu fe msvaleids vinaudilalunisi
nsmarmdaiien wazdgymgnAtanduusualala ﬁauqﬂﬁwﬁﬁﬁaL‘f@mmqmwmmﬁﬁmaGiams
dnaulalunsde léun nw way nmuadeuln Ussnnveaiemiifinadenisiadulate dud em
uansdusIBInIA videuinisass domuugthnisuinns n193h uasitiunisvie ludruvesnisdssdu
nslsUkuunImatndaiont ssdusznouiidfyiimsivualidugsisegadugussauuad
Uszdngam loun 1) nquidmiang 2) aua1 %58n15a519AMAT 3) 1899179 4) WUTUA 5) N13AUA
SULUY 6) Funou T8nsvie vien1sdanis 7) Wavane udeTanUszasd 8) 9nv18 wag 9) N3
Useifiuna fady lunisldnisnaindadonudunagnsudnlunisvhnisnain fusenaunisasdosli
anuddnlunnesdussnoudeuiazddunsmnanisnann elhAseudaay wazanunsnsgsgnisyii
nsnaarznguldedeiiuszaniaiw mnvnesddsznevlaesdusznounilaly deudwmatiadu
guassalunsafiunis ¥sen15usmsinnsld Taiaueuuslunisidesielumisiinisaniiunislungy
g3Ranquauiady leun §37an1An1sA §3RnANISHER wazgsAaniAnsinuns e lrldsuuy
nsmaadadomiannsaldldaseunqunnndugsanasiivssansnmanndeiu manans3delly
aasldmug funisTinsgianinuandouianisly waznisuonvesgsfa il elvaruisadun
asrUszneuligenadasiuusunvesssia MulufsaunsansuausiaudenisvesgnAngudimving
Inegneliuseaninm

1@NEN531989

YT IMadRT wavaue. (2563). LUIMNNTIRUINSAARAIVRd mTUNGUIariaguyuUUlaug
yuyupaoslos-aumnidmiauaslgy. Nsasmsuimsiayanauaruinnssusiesiu, 6(2),
115-127.



286
Journal of Social Science and Cultural e Vol.8 No.7 (July 2024)
wielss

Usglnilam g898uuun uasUszande wauun. (2559). nagnsnisiiondiegedmsunsIdesdenmnn,
N5E5UNRTIN W Inenaesinde, 29(2), 31-48.

(% a a

wiinddl Gaazes uazamz. (2564). MInarmduidemiiveruaislasendoanuiianeladnanons
ﬁmﬁu%%asuaa@U%‘Imuué’mmaaﬂauﬂluﬂixmvﬂ,‘m. MIAIUIMIFINIUNINeFeualld, 3(1),
57-73.

215 iRaaTan. (2552). n1533uagsiaun (Research and Development). 1M3a151v3NeNde51957Y)
anauns, 1(2), 1-12.

#3dnwal Aslan uazviudu Sanzadivwn. (2567). unumnsaandodsaueeulall wazUszaunisal
AAuMTdmaron ARl AUAMHTIANN TR AL ANAINTALAM B WERS ]
Uwﬁ/ﬁaal,?{a’;ﬁaﬁ%%gﬂ. MIASUIINYdeRTALRY, 30(1), 77-94.

a1ins wevuAns. (2562). j;dLLuumiﬁﬁmimam%aLﬁyamﬁmLW%ﬁ:mw\Iumeﬂu. M3E15N15A 0813
UM NGRSV ees8, 3(1), 22-44.

diinnudaaiiiamAavuinnataazvungen. (2564). :enulsEdl 2564, ngavmuviuas: ITuns
NS

otfusms wnaa. (2563). MaWanagninsdaaunsnanfdvaiieaismnildiuToulunsudadu
vaanguIaviaguruluminnuwdug. 1sanTIvnavalulagnisianis, 2(1), 12-21.

Kemp, S. (2023). Digital 2023 Global Overview Report. Retrieved August 6 , 2023, from https://
wearesocial.com/ /wp-content/uploads/2023/03/Digital-2023-Global-Overview-Report.

Onwuegbuzie, A. & Leech, N. L. (2007). Sampling designs in qualitative research: Making the

sampling process more public. The Qualitative Report, 12(2), 238-254.



